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Ready to explore?

MLK23 Let's go!

Don't just take our word for
it! Take a lock at these
reviews!

Use your coupon code: MLK23 of checkout and enjoy 30% OFF your
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With our wide selection of products ond unbeatable prices, you're

sure to find sornething that fits your budget, whether you're looking *
o a yurnmy edible or want to try our new shirooms! Plus, FREE Goodies * * * *
with our Bonus Tiers. “This place is so amazing.
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producis are top quality and
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Overview

For over a year and a half, we provided a comprehensive flow, form, and
campaign strategy as a "done for you" service for our confidential cannabis

brand partner. Our whitelabeled partnership extended to monthly reporting,
optimizations, and driving revenue and list growth. Their Klaviyo account was
created last summer, and our successful long-term partnership has positioned

them strongly in the cannabis market.
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Results

In the last year and a half, our monthly strategies and optimizations have
resulted in significant revenue growth and an impressive 35%+ retention rate.
We also achieved a remarkable position in the 91st percentile for the number of
orders per customer. Our successful partnership has been pivotal in driving the
company's success and market position.
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Business performance summary
Apr 1, 2022 - Sep 28, 2022

$1,072,809.00

Total revenue
~ 45% vs. previous period
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67.31%
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Oct 2, 2022 - Mar 31, 2023

$1,308,395.50
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